#_CURO

Stephens Annual Investment
Conference

DECEMBER 1, 2021




# CURO

DISCLAIMER
IMPORTANT: ¥ou must read the following information before continuing to the rest of the presentation, which is being provided to you for informational purposes only.

FORWARD-LOOKING STATEMENTS

This presentation contains forward-looking statements. These forward-looking staterments include projections, estimates and assumptions about various matters including future financial and operational
performance of CURO and Heights Finance, such as adjusted earnings before taxes, loan receivables, revenue, pre-tax income, earnings per share, originations and expense run rates; the impact of the
transaction on us, including expected strategic benefits and synergies; future growth plans, including expansion of near-prime credit offering, card preducts, new merchant partnerships and verticals and
small ticket retail targeting and technology driven enhancements; addressable markets and our position in them; impact of Desjardins exit on our business. In addition, words such as “guidance,”
“estimate,” “anticipate," “believe” “forecast,” “step,” “plan,” “predict” “focused,” "project,” "is likely,” “expect,” “intend," “should,” “will," "confident," variations of such words and similar expressions are
intended to identify forward-looking statements. Qur ability to achieve these forward-looking statements is based on certain assumptions, judgments and other factors, both within and outside of our
control, that could cause actual results to differ materially from those in the forward-looking staterments, including the inability of the parties to successfully or timely consummate the proposed transaction,
including the risk that any required licensing approvals are not obtained, are delayed or are subject to unanticipated conditions that could adversely affect the combined company or the expected benefits
of the proposed transaction; failure to realize the anticipated benefits of the proposed transaction; risks relating to the uncertainty of projected financial information; the effects of competition on the
company's business; our ability to attract and retain customers; market, financial, political and legal conditions; the future impact of COVID-19 pandemic or any other global event on the company's business
and the global economy; our dependence on third-party lenders to provide the cash we need te fund our loans and our ability to affordably access third-party financing; errers in our internal forecasts; our
level of indebtedness; our ability to integrate acquired businesses; actions of regulators and the negative impact of those actions on our business; our ability to protect our proprietary technology and
analytics and keep up with that of our competitors; disruption of our information technelogy systems that adversely affect our business operations; ineffective pricing of the credit risk of our prospective or
existing customers; inaccurate information supplied by customers or third parties that could lead to errors in judging customers’ qualifications to receive loans; improper disclosure of customer personal
data; failure of third parties who provide products, services or support to us; any failure of third-party lenders upon whom we rely to conduct business in certain states; disruption to our relationships with
banks and other third-party electronic payment solutions providers as well as other factors discussed in our filings with the Securities and Exchange Commission. These projections, estimates and
assumptions may prove to be inaccurate in the future. These forward-looking staterments are not guarantees of future performance and involve known and unknown risks and uncertainties that are difficult
to predict with regard to timing, extent, likelihood and degree of occurrence. There may be additional risks that we presently do not know or that we currently believe are immaterial that could also cause
actual results to differ from those contained in the forward-looking statements, Given these risks and uncertainties, investors should not place undue reliance on forward-locking statements as a prediction
of actual future results. WWe undertake no obligation to update, amend or clarify any forward-locking statement for any reason.

"o o

All product names, logos, brands, trademarks and registered trademarks are property of their respective owners.

NON-GAAP FINANCIAL MEASURES

In addition to the financial information prepared in conformity with U.S. GAAP, we provide certain “non-GAAP financial measures,” including: Adjusted Net Income (Net Income from continuing operations
minus certain non-cash and other adjusting items); Adjusted Earnings Per Share (Adjusted net income divided by diluted weighted average shares outstanding); Adjusted EBITDA (EBITDA plus or minus
certain non-cash and other adjusting items); Gross Combined Loans Receivable (includes loans originated by third-party lenders through C50 programs which are not included in our consolidated financial
statements); Adjusted Corporate, district, and other; and Adjusted Non-advertising costs of providing services. Such measures are intended as a supplemental measure of our performance that are not
required by, or presented in accordance with, GAAP. We present these non-GAAP financial measures because we believe that, when viewed with our GAAP results and the accompanying reconciliation,
such measures provide useful information for comparing our performance over various reporting periods as they rermove from our operating results the impact of items that we believe do not reflect our
core operating performance. These non-GAAP financial measures are not substitutes for any GAAP financial measure and there are limitations to using them. Although the Company believes that these
non-CAAP financial measures can make an evaluation of our operating performance more consistent because they remove items that do not reflect our core operations, other companies in the Company’s
industry may define their own non-GAAP financial measures differently or use different measures. As a result, it may be difficult to use any non-GAAP financial measure to compare the performance of
other companies to our performance, The non-CAAP financial measures presented in these slides should not be considered as measures of the income generated by our business or discretionary cash
available to us to invest in the growth of our business. Our management compensates for these limitations by reference to GAAP results and using these non-GAAP financial measures as supplemental
measures. Reconciliation of non-GAAP metrics to the closest comparable CAAP metrics are included on slides 20 to 24.



Overview
of CURO

CURO is a tech-enabled, omni-channel
financial services company, providing
financing products to a full spectrurm of
non-prime consumers in the U.S. and
non-prime and prime consumers in
Canada
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Heights Finance
Acquisition Announced
on November 17, 2021

HEIGHTS AT A GLANCE

Consumer finance company with 390 branches
across 11 southern and mid-western U.S. states

Provides secured and unsecured installment loans
to near-prime and non-prime consumers as well as
customary opt-in insurance and other financial
products

TRANSACTION DETAILS

Purchase price of $360 million

« Comprised of $335 million cash and $25 million of
CURO stock

* 6.5x Heights Finance's 2022E Adjusted Earnings
Before Taxes?®

Anticipated to close no later than Q1:2022

$500+ million

Receivables!

$275 million

Revenue?

$55+ million

Adj. Pre-Tax Income?

STRATEGIC RATIONALE

Accelerates CURO's strategic migration into
longer term, higher balance and lower rate
credit products

Adds millions of near-prime and non-prime
customers and expands CURQO’s addressable
market

Diversifies products, revenue, customers and
geographic breadth in U.S.

Adds a leadership team with deep industry
experience and a strong performance track
record

Digitization of customer journey across larger
footprint

Strong synergy potential through:
Combined branch optimization
= Combined cost efficiencies

* Cross-selling opportunities

Immediately aceretive to earnings
Expected to add $0.63+ to 2022 EPS



Overview of Heights
Finance

Operates 390 branches across 11 states in the South and Midwest
* Heights operates branches in Alabama (47), Georgia (18), lllinois (26),
Indiana (16), Kentucky (18), Missouri (19), Oklahoma (18), South Carolina
(58), Tennessee (64), Texas (86), and Wisconsin (20)

Consumer finance company with expected loan receivables of $500 million+
in 20220

Provides secured and unsecured installment loan products to non-prime
and near-prime consumers and opt-in installment loan related credit
insurance and ancillary products

Credit products include:

+ Near Prime Loans « Non-prime Loans
+ $1,000 - $10,000 « $250 - $1,500
+ 24 to 60 month terms « 7to12 month terms
+ Secured or Unsecured + Unsecured

Optional credit and non-credit insurance products fill out the product set

Company rebranded to Heights Finance in 2020 after merging with
Southern Management Corp

Approximately half of total
portfolio loan balance comprised

of APR less than 36%2)




Expand Heights Finance’s Near-Prime Credit
Offering

H ei g htS + State expansion

+ In-market branch expansion

G rOWt h p I a n * Progressive credit products for CURO customers

Technology-driven Margin Enhancements

Extend CURO omni-channel
Expand digital marketing
Credit decisioning

Diversify payment options

Card Products

= Market Revolve through expanded branch network

« Offer CURO non-prime credit cards to eligible
customers




Canada Direct Lending < CURO

Proven track record of profitably transitioning to larger, lower-yielding loans
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"~ CURO

Solidifies Position as a Full Spectrum
Consumer Lender

CURO's omni-channel distribution and product sets provides access to credit for non-prime and near-prime
consumersin the U.S. and prime and non-prime consumers in Canada
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GO-TO-MARKET IN
CANADA POS LENDING AS:

flexiti

Flexiti is one of Canada's fastest growing
POS fintech lenders, offering customers 0%
interest! financing at retailers that sell big-
ticket goods (~C$1,500? average transaction
size) like furniture, appliances, jewelry and
electronics.

To bring flexible payment
solutions to all

FINANCING ON THE FLEXITICARD®

Deferred
Payments

Monthly
Installments

Revolving
Credit
Purchase

Split purchase

into equal
monthly
payments

Like a regular

credit card

days interest
free




Flexiti has limited omnichannel
competition, with new BNPL
entrants largely competing
with each other

New BNPL entrants are focused primarily on
small-ticket (< C$500) e-commerce
transactions that do not require a credit check

Flexiti expects to become Canada’s largest POS financing
provider with LGL group now onboarded’

Flexiti has captured a majority of the $2 Billion
Desjardins exit opportunity, with an 83% win-rate?

Key purchase criteria for merchants are economics, ease
of POS integration and customer experience

Flexiti's leading omnichannel financing solution provides
opportunity for continued market share gains
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Flexiti's originations growth
is accelerating: +132% growth Weekly Originations
YTD vs. 2020

GROWTH DRIVEN BY CANADA'S LEADING $50,000K
BIG-TICKET RETAILERS

FLEXITI'S BLACK FRIDAY 2021 WAS 3.2X VS. 2020

$45,000K
L
s Th
‘&n % B ﬂ { c K wayfalr $40,000K
SieepCountry PEOPLES  staplest Sos 000k
S michael hil U Siaﬁs BIRKS $30,000K

KEY STATS: $25,000K

- - $20,000K
C$1.4 Billion i originations since inception -

achieved November 29, 2021

"'C$125 Million in November originations -

forecasted

C$0.5 Billion in receivables -

achieved November 2021

£15,000K
$10,000K
$5,000K

L e S e e S ] B e

1 3 & 2 9 1M13151718 21 23 2 35 39 41 43 45 47 49 51

1¥TD as of October 31, 2021




Flexiti is One of Canada’s Fastest Growing
Companies with Clear Visibility for Future Growth

Flexiti has ranked 10" on Deloitte’s Fast 50™ Canada Award Ranking in 2021 and has consistently
ranked in the top 10.

2021 2021 — 2021 Czzm] 2020 2020
Ranked 10th H Ranked 54th AN Ranked 13th Ranked 3'd Ranked 2nd

Deloitte Fast 50™ Deloitte Fast 500™ Canada's Fastest e Canada's Top Growing Financial Times Fastest
Canada Award Ranking North America Award Growing Companies Companies :

Growing Companies'
Ranking

Future Growth Driven by:

Lost Utility for
Desjardins . New Merchant Direct to Consumer Target Small Ticket
Cardholders as of Partnerships Investment (Pay-in-4)
December 31, 2021
Resulting in an estimated C$350 Flexiti has an established pipeline With limited D2C investment, Canadian small ticket retail TAM
million per year across The LFL of prospective partners — with Flexiti.com is our fourth largest estimated to capture 78% of total
Group financing program planned expansions into new acquisition channel - launching retail spend - developing small
verticals D2C digital campaigns to further ticket will unlock new categories
bolster acquisitions for Flexiti

' Flexiti ranked 29 out of 500 companies in the Americas, and 2" in Canada.
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Consolidated Financial
Performance Trends

Loan Growth Across All Business Lines

LOAN BALANCES' ($Millions)

a POS Lending  ®Canada Direct Lending

$731 $743

$677

4408 Bass

$269 $287 $302 $276

$201

3Q1e 4Q19 1021

CASH BALANCES ($Millions)
$269

- B
-

$276

$135 l
-

$207 $213

Like all peers, COVID-19 impacts on customer
behavior affected 2020 and 2021 financial results

REVENUE ($Millions)

$300
£200
i B R EEREERE
$0
2Q18 3019 4019 1Q20 2Q20 3Q20 4020 1Q21 2q21
Revenue m Net revenue
ADIJUSTED EBITDAZ? ($Millions)
67 $68 %66 $64
$54— $5-| $50
$36 $34
2010 3019 4018 1020 2020 3020 4020 1921 2021
$206
. ADIJUSTED EPS?
$0.71 $0.80 4077 $0.69
0.52 $0.53
¥ $0.40
$0.27 $0.20
2Q19 3Q1e 4019 1Qz20 2Q20 3Q20 4Q20 1Q21 2021

3021

$38

$0.15

aQal
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Canada Direct Lending

Consistent Robust Loan
Growth

LOAN BALANCES ($Millions)

361

$269 sii’ I $276 ¢oey I I I I

Credit Quality Remains Strong

PAST DUE AR %!

Apr-19 Oct-19 Apr-20 Oect-20 Apr-11 Oet-21

Solid demand and credit line increases fuel
robust loan growth

Credit performance remains stable and
better than our expectations

Strong revenue growth and operating
leverage drove 68% Q3 YOY AEBITDA growth

1 Excludes Single Pay

Revenue ($Millions)

Adjusted EBITDAZ ($Millions)

$29
526

$27

4020 1021 2021 3Q2




Strong Growth Outlook for Canadian
Business Segments

Revenue expected to grow from C$364 Million in 2021 to C$735
Million in 2023

Pre-tax income expected to grow from C$60 Million in 2021 to
C$210 Million in 2023

Top 3 non-bank direct-to-consumer lender

Expect to develop into Canada’s largest BNPL/POS lender!

Solid Revenue Growth Outlook...

Annual Revenue (C$Millions)

Canada Direct Lending m Canada POS Lending $735
$550
$400
$364 : .
$375 |
$315 : §
2021E 2022E 2023E

...with Impressive Profitability Forecasts

Annual Pre-Tax Income (CEMillions)

2 $210
Canada Direct Lending ® Canada POS Lending
$60 %iok : $140
$105 : $120 | $70
|
2021E 2022E 2023E

Mote: Please refer to page 2 for cautionary language regarding forward-looking statements.
Based on expected originations.
* Excludes acquisition-related adjustments.
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Financial Performance: U.S.

U.S. Loan Balances Rise

LOAN BALANCES' ($Millions)

$444 $440

$408
£344
sc $268
I sis $2I~5 I $218 $224 $in3

TRANSACTION MIX (by week)

Qnline

Credit Performance Normalizing

PAST DUE AR %?

61+ DPD = 31-G0 DPD 'w1-30 DPD
30%

0%

Apr-18 Qct-18 Apr-20 Oct-20 Apr-21 Oct-21

Stronger demand fueled healthy YOY and

sequential loan growth (adjusted for run-off
portfolios)

Past due rate similar to 2020 exit levels on
accelerating loan growth

Loan loss provisioning on sequential loan
growth and normalized operating expenses
compared to pandemic levels reduced
AEBITDA YOY

? Excludes Single Pay

Revenue ($Millions)

£200

Adjusted EBITDAS3 ($Millions)

$58

£47




Expense Run-rates Affected by < CURO
Strategic Acquisitions

e i » PO = " 1
Flexiti and Heights Finance acquisitions add to operating ANGIS TEE NURZADEE RIS G CUEES OF ERDVIRING: SEREICES
expense base

m Canada Direct Lending = Canada POS Lending ®U.S. mHeights Finance
Pro forma interest expense will include $250 million of

incremental Senior Notes used to fund in part the Heights _
Finance acquisition as well as volume-related growth in
ABL and warehouse facilities

Annualized interest expense?

(%5 in millions)

~$133 million

201 ¥TD

USTED CORPORATE, DISTRICT, AND OTHER EXPENSES'

m Canada Direct Lending = Canada POS Lending = U.5. mHeights Finance

$96
o, + ~ = -t s - oy - . it 21
s Senior Secured Notes at 7.5% Heights ABI $
- ‘ ; $18
m Flexiti Warehouse U.S. and CDL ABL 2021 ¥TD

1 Reconciliation of non-GAAP metrics to the closest comparable GAAP metrics included within slide 22;
note that 2021 YTD is through 2/30/21,

“ Based on $1.0 billion of Senior Secured Notes; Heights Finance's 2021 interest expense using annualized
3Q21 ABL data; Flexiti's 2021 interest expense using annualized 3Q21 warehouse data; and U.S. and CDL
2027 interest expense using annualized 3021 ABL data
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Historical Consolidated Adjusted EBITDA Reconciliation

Net Income (Loss) from continuing operations $17.7 $28.0 $29.6 $36.0 31 $12.8 $4.5 $25.7 $104.5 $(42.0)
Provigion (Benefit) for Income Taxes 1.5 1.2 a8 1.9 1.1 (0.8) 3T 8.4 34.2 {12.4)
Interest Expense 17.0 17.4 17.7 17.3 18.3 18.4 18.7 19.5 23.5 26.8
Depreciation and Amortization 4.7 4.6 4.5 4.6 4.4 4.4 4.2 5.0 7.4 7.3
EBITDA $46.8 $61.2 $61.5 $59.8 $44.9 $34.8 $31 $58.7 $168.5 $(22.3)
LLK. Related Costs’ 0.7 0.3 - - - - - - = &
Loss (income) from equity method investment? 3.7 1.4 1.2 1.6 (0.7) (3.5) (1.9) (0.5) (1.7) 1.6
Gain from equity method investment? - = - - - - - - (135.4) "
Share-based compensation® 2.6 2.8 27 3.2 3.3 3.4 3.0 2.7 3.5 4.0
Restructuring costs® - - - - - 58 5.6
Legal and other costs® 0.9 1.8 0.9 0.8 1.0 0.2 0.4
Acquisition-related adjustments’ - - - - - - - - 6.5 4.3
Change in fair value of contingent consideration® - = A = = = = 2 = 3.E
Loss on extinguishment of debt® - - - - - - - 40.2
Canada GST adjustrment™ 2.2 -

Transaction costs' - - 0.3 0.2 oA 0.4 2.0 3.2 3.2 01
Other Adjustments™ (0.2) 0.5 {0.1) - 0.6 0.0 (0.0} (0.2) (0.1 (0.7)
Adjusted EBITDA $53.7 $67.1 $67.5 £65.8 $51.1 $38.1 $34.3 $63.8 $50.3 $37.6
Adjusted EBITDA Margin 20.3% 22.6% 22.3% 23.4% 28.0% 19.8% 17.0% 32.4% 26.8% 18.0%

For H d
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Historical Consolidated Adjusted Net Income

Reconciliation

20 L 0 o

MNet Income (Loss) from continuing operations $17.7 $28.0 $29.6 $£36.0 $211 $12.9 $4.5 $25.7 £104.5 $(42.0)
U.K. Related Costs' 0.7 0.3

Loss (income) from equity method investment?® a7 1.4 1.2 1.6 (0.7) {3.5) (1.8) (0.5) (1.7 1.6
Gain from equity method investment? - - - - - - - - (135.4) =
Share-based compensation® 2.6 2.8 2.7 3.2 3.3 3.4 3.0 2.7 35 4.0

Restructuring costs® - - - - - - - - 5.8 5.6

Legal and other costs® - 0.9 1.8 0.9 0.8 1.0 0.2 - - 0.4
Acquisition-related adjustments’ - - - - - - - - 55 4.3
Change in fair value of contingent consideration® = - = - 5 - - - = 3.8
Loss on extinguishment of debt? - - - - - - - - - 42.3
Canada GST adjustmeant™ - - - - 22 - - 5 P g
Transaction costs' = - 0.3 0.2 o1 0.4 2.0 32 3.2 01
ntangible asset amortization™ 0.8 0.7 0.6 Q.7 0.8 0.8 0.7 0.8 19 1.8
ncome tax valuations™ - - - - (3.5) - - - - "
mpact of tax law changes'® - - - (9.1) = (2.1) = . = 2
Cumulative tax effect of adjustments™ 1) (1.2) (1.4) (1.3) (1.9) (1.4) o (.7 30.2 (15.1)
Adjusted net income from continuing operations $24.4 %329 £34 .8 %322 $22.2 £11.3 386 $£301 $17.49 6.4
Met income (loss) from continuing operations 7.7 $28.0 $29.6 $36.0 $21.1 $12.9 $4.5 $25.7 $104.5 $(40.2)
Diluted Weighted Average Shares Outstanding 471 46.0 43.2 41.8 41.5 41.8 42.6 436 437 41.2
Adjusted Diluted Weighted Average Shares Outstanding’” 472 46.0 43.2 41.9 41.5 41.8 42.6 4386 43.7 43.3
Diluted (Loss) Earnings per Share from Continuing Operations $0.38 $0.61 $0.68 $0.86 $0.51 50.31 F0.M $0.59 $2.38 3(1.02)
Per share impact of adjustrents to net income (loss) from Continuing $0.14 $0.10 $0.12 {$0.09) $0.02 ($0.04) £0.09 $0.10 ($1.99) $1.17

QOperations

Adjusted Diluted Earnings per Share from Continuing Operations 40,52 £$0.71 $0.80 $0.77 $0.53 $0.27 $0.20 £0.69 $0.40 £0.15




Adjusted Operating Expense Reconciliation

Corporate, district and other $160.1 $159.9 $170.2
Less:

Depreciation and Amortization 7.6 7.4 131

Share-based compensation® 10.3 12.9 101

Legal and otherf 4.5 2.9 0.4

Transaction costs” 0.3 2.7 6.5

Restructuring costsS® - - 5.7

U.K. related costs? 8.8 -

Canada GST Adjustment'’® - 2.2 -
Add:

Reclass Ad Astra pre-acquisition™ 16.5 - -
Adjusted Corporate, district and other $144.1 $131.8 $134.4
Mon-advertising costs of providing services $241.2 $205.7 $156.1
Less:

Depreciation 1.1 101 6.6

Restructuring costs® - - 5.7

Reclass Ad Astra pre-acquisition' 15.5 - -
Adjusted Non-advertising costs of providing services $214.6 $195.6 $143.8
Advertising $53.4 $44.5 $24.8
Adjusted Non-advertising costs of providing services 214.6 195.6 143.8
Adjusted Corporate, district and other 1441 131.8 134.4
Total Core Costs $412.1 $371.9 $303.0
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P CURO

Description of adjustments for Consolidated Adjusted EBITDA, Consolidated
Adjusted Net Income and Adjusted Operating Expense Reconciliations

1 UK. related co
Secured Notes to

into admin

placing the UK

2019, which included $7.6 million to obtain consent from the holders of the &

2 L net fincome] loss of Katapult,
3 30, 2021, v srded an additional gain on our pult of $135.4 million. The gain represenis cash we received, net of the basis of our investment In Katapult, u
ween Katapult and FinServ,
& il are-based awards is as non-cash compens t-line basis over tha e pariod
5 Restructurir ded September 5 resulted from LIS, store closures and consisted of wverance costs for store employees, (i) lea rated depreciatio
offset by iabilitios
6 nded Septermnber 30, ncluded Ly f r ended De rtain litigation an
for certain corporate emplc of $0.5 mi or the year endad December 51, 20 cluded [|] costs r 3rd related matters of $2.5
. visory costs of § share er & Lowe Capital P , LP. and its affi d Investmant minating 121 positions In
e first quarter
7 Acquisition- justments for an portfolio as of March 10, 2021
8 In connectic jent consideration
=] On Juby 30, on August 12, 2021 to extinguis Buring the three months ended September 30, 2021, $40,2 milli
fram the Ic hment of debt in determining Adjusted E riy redempiion of the B.25% nal 221 millign of i ee menth:
September 3C j t income, whic = July 30, 202 and Aug the 8.25%
Secured Notes a
10

ment of certain expans

and the acqul f Flexitl, Trans

11, 2019 relate to

en Dec
ition of Ad Astr

1 advisory ¢

12 r adjustrments include the intercormp foreign excha
13 amartization expense on intal t= through March 31 gnized on a straight-line b: after March 31, 2021 Is in connection with the
exiti acquisition
14 In the second guarter of 2020, a Te the apportionment of income to the te for ar taken. Accordinglhy,
ded a $1.1 million liability for our estirr d to this position. Also in the second quarter

15 h 27, 2020, the Coronavirus c Security Act ("CARES s enacted by the US Fe among other things, allows MOLs incurred in

9 and 2020 to be carried & efund of previouw: ecorded -an income tax b it of 1.3 miilion
related to the carryback of HOL from tax rs 2018 and 20
16 Curmulative tax effe tments included in Reconciliation of Net income from continuing op ans to E T lated using the e =rmenta
7 Share utilizing di 15 of September I( fwe record a fram 7 aperations U LUE GAAPR, sha fing utiliz sted Earmi

are eou ant to basi ate Adjusted Ea tions reflect the number of d

ontinuing oper;

Share fram contin

g. Shares outstanding utilized to cale

0 Oper: e would have

within Nomn-a

af provi

ding services, Subsequent 1o ac o Ad Astra and

laction entity
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Historical Gross Combined Loan Receivables

($Millions)

Company-owned gross loans

Ryl $609.6 $657.6 $665.8 $564.4 $456.5 $497.4 $553.7 $731.0 $769.3 $882.4
Gross loans receivable guaranteed -

by the Company $67.3 $73.1 $76.7 $55.9 $34.1 $39.8 $441 $32.4 $3741 $43.4
Gross combined loans receivable $676.9 $730.7 $742.5 $620.3 $490.6 $537.2 $597.8 $763.4 $806.4 $925.8
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